SUCCESS STORY

Asset Management Firm Plenum Investments Attracts
Investors with TIBCO Spotfire® Visual Analytics Platform

Plenum Investments AG
Zurich-based asset management
company focused on tail-risk
management with a volatilitylinked investment as one of its
solutions. Plenum’s volatilitylinked strategies are available
through a certificate, fund, or
management account.

Deployment Summary
Plenum Investments deployed
TIBCO Spotfire Visual Analytics
Platform to interactively present
complex investment data to
potential investors in sales
situations. Questions can be
answered on the fly, greatly
expediting the sales cycle.
The Spotfire dashboards are
used on an ongoing basis by
its investors to interactively
monitor their asset allocations,
receive updates and annual
reviews. Internally, portfolio
and risk management use the
analytics as a monitoring tool.

It’s to be expected that potential investors perform due
diligence before committing to an asset management firm’s
strategies. A typical sales meeting revolves around a set of
spreadsheets showing fund performance, risk, exposures
and peer comparisons. But invariably questions arise that
go beyond the information found in the static Excel reports.
The typical asset management company tells the potential
investor, “We’ll have to get back to you.” So time is lost and
the answers to the initial questions often require multiple
iterations, furthering delaying the sales cycle.
Corepoint Capital, investment management company and TIBCO Spotfire® partner in
Switzerland, has devised an interactive solution based on the Spotfire analytics platform
to expedite the sales process and focus on the most important question “How soon can I
invest?” Zurich-based Plenum Investments AG is taking advantage of Corepoint Capital’s
solution – the Active Risk Allocation (ARA) dashboard – to answer potential investors’
questions on the spot and provide them with actionable insight.
“With Spotfire we have a tool that enables us to deal with all the investor’s questions
related to our strategy immediately on the spot. So we can focus on the due diligence
and square the deal away in one meeting,” says Dr. Heiko Bailer, CIO of the Pulsar
business line at Plenum Investment AG. Dr. Bailer presents his firm’s investment strategies
using the TIBCO Spotfire Web Player either over the Internet or in a face-to-face meeting.
Plenum even offers a log in to potential investors so that they can perform self-service
discovery and analyze the strategies themselves. “Spotfire is a great selling tool to attract
investors, giving them everything they need to become clients and stay clients.” What
is more, after becoming an investor, Plenum continues to provide live exposures and
performance through the TIBCO Spotfire Web Player.
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“Thanks to Spotfire, not
only are our predictive
analytics capabilities
ahead of what some
competitors showcase,
but our customers are
‘blown away’ by its look
and feel. The ROI we’ve
received from Spotfire is
easily 200%.”
— Dr. Heiko Bailer
CIO
Pulsar product line

Plenum Investments Derives These Business Values
from TIBCO Spotfire Analytics Platform

Universal Adaptability

Visibility into the Unknown

Plenum achieves economies of scale
by leveraging Spotfire Analytics
platform as a strategic asset in
new business pitches as well as
offering it to its clients for use on an
ongoing basis.

Spotfire Analytics software is an
effective way for Plenum to drive
home the point that a perceived risk
isn’t as high as it might seem given
the potential returns.

Self-service Discovery

Fastest to Actionable Insight

Investors have access to Spotfire
Analytics dashboards via the Spotfire
Web Player to interactively monitor
their asset allocations, receive
updates and annual reviews.

Spotfire Analytics software provides
Plenum with a competitive edge
because potential investors’
questions can be answered on the
fly; its competitors are forced to
say “We’ll have to get back to you
on that.”

TIBCO Spotfire Analytics’ interactivity and actionable insight gives Plenum a competitive
edge because questions about the company’s investment strategy can be answered on-thefly during sales meetings.
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Providing Unparalleled Transparency and Interactivity
Plenum’s complex investment strategies can easily be explained using Spotfire’s rich
user interface that includes scatter plots, heat maps and other visualizations that update
instantly, drawing data from multiple databases. The information displayed can be
filtered by a simple click, to look at a specific time frame or a limited group of funds.
Beyond using it as a sales and marketing tool, Plenum gives all of its clients access to
the dashboards via the Spotfire Web Player so that they can interact with their asset
allocations from anywhere. The company also uses it to generate their reports such as
factsheets and annual reviews. “Spotfire’s universal adaptability enables us to receive
and also to provide our investors unparalleled transparency and interactivity to do what if
scenarios and compare our strategies with investment benchmarks. That greatly enhances
our risk management capabilities” notes Carl Williams, CRO Plenum.

Spotfire Analytics software’s presentation of investment data simplifies complex investment
concepts, providing visibility into the unknown.
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The Spotfire dashboards are a series of tabs that are based on the questions that come
up most frequently with investors – such as fund performance, peer comparisons,
exposures and risk contribution and budgeting. Spotfire makes it easy for Plenum to
display the performance of cash vs. equities vs. bonds, as well as drive home the point
that the risk isn’t as high as it might seem given the potential returns. R functionality is
used to perform some of the more complex calculations that are displayed in the Spotfire
graphs. As the data is filtered using multi-dimensional, pre-defined criteria on the right
side of the screen, the “details on demand” update automatically, providing instant
response to a query and visibility into the unknown.
According to Dr. Rainer Grünig, CEO Plenum, there’s no question that Spotfire is helping
to grow the company’s business. As a pioneer of true transparency, Spotfire is the right
tool that allows full commitment while optimizing company resources. “We needed
something to set ourselves apart and market our product in a clear and compelling way,”
he says. “Spotfire is the perfect solution. It helps bring investors to the table and keep
them there.”
For more information about Corepoint Capital’s Active Risk Allocation (ARA) dashboard,
please email info@corepointcapital.com or phone +41 44 213 1050.
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